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(Purpose H1)

Article1 145

This Guideline stipulates required items regarding the Post-bidding Price
Negotiation Method in accordance with Article 4, Paragraph 3 of the Contract
Management Stipulations (hereinafter referred to as the “Stipulations”) of the
Okinawa Institute of Science and Technology School Corporation (hereinafter
referred to as the “Corporation”).
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(Definition &%)

Article 2 F 24

In this Guideline, the meanings of the terms are as follows.
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(1) Post-bidding Price Negotiation Method: The method of conclusion for the
contract amount by further price negotiation after the selection of the lowest
price bidder via the same scheme of open bidding.
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(2) Price Negotiation Partner: a competition participant who bid the lowest
price within the range of the target price in the competition by the
Post-bidding Price Negotiation Method.
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(3) Bidding Price: The amount described in the bidding proposal by a
competition participant or by an agent, pursuant to Article 8 of the
Stipulations;

AFLAES - BLRIZE 8 SROHFUEIC LV | BEFSINE T Z OREEAD B
SELANLEDOTLHBFZ D,



(4) Lowest Bid Price: Amount described on bidding proposal determined by
Article 12 of the Stipulations; and
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(5) Negotiated Price: Amount described in the Form 1, “Price Negotiation
Request” submitted by the Price Negotiation Partner in negotiations to be
stipulated in Article 4.
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(Scope  xf%)

Article 3 34

The Post-bidding Price Negotiation Method may be applied for the cases
deemed appropriate by the Procurement and Supplies Section Leader for cutting
down the expense etc.
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(Implementation /i)

Article 4 4%

Workflow of implementation shall be stipulated as follows.
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(1) The Corporation gives a public announcement stipulated in Article 6 of the
Stipulations including that the competition is to be under the Post-bidding
Price Negotiation Method in addition to the items stipulated in Article 6 of
the Stipulations;
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(2) A bidder by the lowest price through the same scheme of open bidding
shall be designated as a Price Negotiation Partner;
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(3) Price negotiation shall be requested to the Price Negotiation Partner by the

Form 1, "Price Negotiation Request";
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(4)

®)

(6)

(7)
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Indication of the Negotiated Price or intension not to offer further
negotiation shall be shown with the reply submission of the Form 1, “Price
Negotiation Request”;
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In case that the Price Negotiation Partner does not agree on further price
negotiation, the contract shall be concluded with the Lowest Bid Price;
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Price negotiation shall be terminated upon the reply submission of Form 1,
"Price Negotiation Request" from the Price Negotiation Partner or upon the
negotiation deadline; and
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The negotiation deadline shall in principle be seven [7] business days in
maximum starting from the following day when the Corporation requests
the Price Negotiation Partner for further price negotiation.
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(Procurement for Facility Management  fiti g% 24 (2 B9 9~ % 7 1)

Article 5 545

In case of the Procurement Cases for building construction or service related to
the facility management, the term of the Procurement and Supplies Section may
be replaced to the Building and Facilities Management Division.

YRR SRR T XTI B B F 2 A & T 5%6, ZOEHEDH
BRI Va v ERERERT vV a U EHAREZ D,

Supplementary Provisions [ffHI|

This procedure shall come into effect from April 1, 2018.
(Approved by the Vice President for Financial Management)
ZOZRFHIE, FE3 044 H 1 BBt 5%,

(EIFR (MHHEY) RE)

This Guideline shall come into effect from January 15, 2019.
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(Revised by the Vice President for Financial Management)
ZOBEFEIZ, 201 941 H 15 BNGHEITT 5,
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Form 1
MMMMM DD, YYYY

To: ****** |nc.

Okinawa Institute of Science and Technology School Corporation
Procurement and Supplies Section

Price Negotiation Request

In OIST, we adopt the “Post-bidding Price Negotiation Method” including further
price negotiation as a new scheme of competition method additionally with
successful bidder selection by the lowest bid price.

It would be appreciated if you could reply this form with filling your availability for
the negotiation regarding further discount from the bid price.

Thank you very much for your consideration and kind cooperation.

Note

Bidding Date: MMMMM DD, YYYY
Reply deadline: MMMMM DD, YYYY

H W lkkkkkkkkkkhkhkhhkkkhkhkik?
Title:

URL: https://****xxx**

Availability Avéilable / Not available
Reason

Bld Price JPY ***’***,***_
Negotiated Price JPY o e e

We would like to conclude a contract at “JPY *********.7 py
“Bid/Negoliated” Price.
MMMMM DD, YYYY
xirk \ DDRESS**+*+*

*kkkkkk | nC

President/CEQ ********** Signature

*If not available, contract shall be concluded at the “Bid Price”.
*It is not mandatory to accept for further negotiation.
*Availability for discount shall not affect any future competitions.
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